J BUSI N ESS POSITION // Businesses were asked about their business position

BY QUARTER I I
Decline  Stable Slight Moderate
growth /rapid growth

Q3 2025

8% 12%
28% of businesses

are in growth, the
lowest level
observed since 2018

Q3 2023 Q3 2024

(o)
61% 23% 64%

*Due to rounding percentages add to 99%-101%
" |
" || // Businesses were asked about their sales and
Wlll SALES AND PROFITABILITY profitability
SALES PROFITABILITY
Q3 2025 NEXT 6 MONTHS R

Unprofitable Broke even Profitable

6% 9%
0 I —
7R
50+ EMPLOYEES

[ ] [ ]
Decrease Remain the Increase Not sure ﬁ
same

*Rounding may cause the total percentage to fall

between 99% and 101%
o BUSl \| ESS |SSU ES // Businesses were asked about their current business issues

% RATING AS AN ISSUE (rating 3,4,5 out of 5)

62% 51% 29% 20%,
Rising energy Rising costs of Difficulty Global politics Reduction
costs other overheads recruiting people and trade in demand
uncertainty



// Businesses who trade cross-border and into

N nesses _
.’ CROSS-BORDER TRADE other jurisdictions were asked about their

experiences with cross-border trade

SKILLS AND CAPABILITIES CROSS-BORDER TRADE AS A STEPPING-STONE

helped their business to develop
= their confidence, communication,
resilience and negotiation skills

‘@' 59% said cross-border trade

% that would

recommend cross-

border trading as a 72%
stepping-stone to

59% stated that -border trad
o state at cross-boraer trade trading further afield

informed their understanding of
compliance, paperwork and rules-
based trade

ASS SV

*% of those who trade cross-border and into other jurisdictions
**Rating 3, 4, or 5 on a 5-point scale

*% of those who trade cross-border and into other jurisdictions

CROSS-BORDER VS NO CROSS-BORDER TRADE

Businesses that Businesses that are Businesses that have
are in growth... profitable... increased sales...

Businesses with cross-border sales are more likely than those without to be in growth, to be
profitable and to have increased their sales over the past quarter

Cross-border sales No cross-border sales

// Businesses were asked about any cost saving

% COST OF DOING BUSINESS 232.::?5 they have undertaken in the last 6

COST SAVING APPROACHES UNDERTAKEN IN LAST 6 MONTHS

30% of businesses said they have undertaken cost-saving approaches within the last 6 months...

Ener-gy a-n-d Operational Workforce Technology and
sustainability .. .
efficiencies measures automation
measures

'Y S8 LYy

13% 12% 6% 4%

*Multiple choice question

InterTradelreland is committed to supporting SMEs in dealing with the current challenges, with our expert teams on hand to provide businesses with
the right supports, funding and advice to help unlock their export potential. By tapping into our range of supports and networks, we can boost the
innovation power of your business through cross-border collaboration and help you to identify new market and funding opportunities. Visit
www.intertradeireland.com today or call 028 3083 4100 (048 from Ireland)

A telephone survey of 758 businesses was conducted on an all-island basis, with the aim to provide a deeper understanding of the

needs, experiences and issues facing businesses. The survey was conducted between the 18th September — 215t October 2025.
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